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Welcome to Growth.
For a company with a recurring need for introductions. Here is what your
membership includes and how to make it work from the first week.

Up to 5
T E A M  M E M B E R S

1
CO M PA N Y  P R O F I L E S

5
R E Q U E STS  A  M O N T H

1
A S S I ST E D  B R I E FS  AT  A  T I M E

All 47 programmes included. Every level opens the full SPG catalogue, across all six divisions.

A recurring commercial rhythm.
Five seats give the owner, the commercial team and specialists
their own accounts. Alongside five requests each month, SPG runs
one assisted brief at a time, with an owner and recorded next
actions.

Make it work for you
Keep a distributor search or market-entry brief moving through
qualification while your own team continues selling. Use the
monthly value statement to review what progressed and what
needs a decision.

When to move up
Move to Premier when a second managed priority needs to run in
parallel, or another business unit needs its own profile.

In your membership

Team member. Someone in your organisation who works under your
membership, such as a sales representative or selling agent. Each
person has their own login.

Request. A business need SPG reviews and, where the fit is right, takes
forward to mutual consent.

Assisted brief. A piece of work SPG runs for you, with an owner, scope
and next action.

Your first steps

1 Sign in to your membership
Use Member login on the website, with the email address you
joined with.

2 Set up your team and your card
Each team member gets their own login. Add your digital
membership card to Apple Wallet or Google Wallet from your
confirmation email.

3 Complete your company profile
Describe your company, capabilities and markets, then approve
your directory listing.

4 Agree your first objective
Submit one specific need as a business requirement or a pairing
request. A specialist reviews the fit first.

5 Bring an opportunity to the Deal Room
During the beta, the SPG team prepares each listing with you
personally.

6 Bring your network
Your referral code records every company you introduce to SPG.

7 Review your progress
Your monthly value statement records requests used, accepted
introductions and next actions.

T H E  S P G  T E A M

info@strategicpartnergroup.com
Messages reach the whole team.

S A M  J A K O B S

Founder and President
+1 516 880 4707, phone and WhatsApp

O N L I N E

Getting started and Member login
strategicpartnergroup.com

Membership provides the service and capacity of your level. Introductions depend on relevance, qualification and mutual consent; introductions,
contracts and commercial results are never guaranteed. SPG provides advisory and facilitation services only, not legal, financial, investment or tax
advice. Your membership is governed by the terms at strategicpartnergroup.com/legal/terms/. Dated October 2026; the website is the current
reference.
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